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£m FY22
FY21 

(restated) Growth

Revenue 1,077.9 784.0 37.5%

Gross invoiced income 2,507.5 1,938.4 29.4%

Gross profit 327.2 276.4 18.4%

GP/GII % 13.0% 14.3%

Admin. expenses (191.1) (156.9) (21.7%)

Operating profit 136.1 119.4 14.0%

OP/GP % 41.6% 43.2%

Interest (0.0) (0.4)

Tax (25.7) (22.8)

Profit after tax 110.4 96.2 14.8%
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£m FY22 FY21

Operating profit 136.1 119.4

Depreciation and amortisation 4.5 4.9

Net capital expenditure (5.2) (6.4)

Net movement in working capital (34.0) (12.7)

Other 2.3 2.1
Cash from operations before tax, 

after capex
103.8 107.3

As % of operating profit 76.2% 90%

Income taxes paid (25.3) (22.5)

IFRS 16 lease payments (2.4) (2.4)

Dividends paid (84.0) (60.8)
Net (decrease) / increase in cash 

during the period
(8.0) 21.6

Closing cash balance 93.7 101.7





















FY21 GII FY21 net down
FY21 reported 

revenue

Increase in net 

down

FY21 restated 

revenue

% netted 

down

Software £1,109m (£608m) £501m (£373m) £128m 88%

Hardware £566m (£10m) £557m £557m 2%

Services £263m (£164m) £99m £99m 62%

Total £1,938m (£782m) £1,157m (£373m) £784m 60%

FY22 GII
FY22 reported 

revenue

% netted 

down

Software £1,365m £150m 89%

Hardware £810m £798m 2%

Services £332m £130m 61%

Total £2,508m £1,078m 57%

FY22 net down

(£1,215m)

(£12m)

(£202m)

(£1,430m)

• The application of IFRS 15 to revenue was amended during the year in response to a clarification issued by the IFRS 

Interpretation Committee. 

• This clarification has led us, in discussion with our listed peers in the UK and Europe, to conclude that all different categories 

of software should be recognised as if Softcat were an agent rather than principle to the transaction. 


